[Your Name]

[Your Company]
[Your Phone Number]
[Your Email Address]

[Date]

[Seller Name]
[Seller Address]
[City, State, Zip Code]

Dear [Seller Name],

Selling your home is a major milestone, but it can also be a complex process filled with potential
obstacles. To help you achieve a successful and stress-free sale, I have outlined several common
pitfalls that many sellers face and how to avoid them:

e Overpricing the Property: Setting the price too high can lead to your home sitting on
the market for too long, often resulting in a lower final sale price. I will provide a
comparative market analysis to help us find the "sweet spot."

e Neglecting Necessary Repairs: Minor issues can become major deal-breakers for
buyers. Addressing small repairs and freshening up the space before listing creates a
much stronger first impression.

« Emotional Decision Making: It is easy to get attached to your home, but it is important
to view the sale as a business transaction. I am here to provide objective advice and
handle negotiations on your behalf.

o Limiting Showings: Restricting the times buyers can see your home can significantly
reduce your pool of potential offers. Flexibility is key to a fast sale.

o Inadequate Marketing: Simply putting a sign in the yard is not enough. We will utilize
professional photography and a multi-channel digital strategy to ensure your home
reaches the right audience.

My goal is to guide you through every step of this process, ensuring you avoid these mistakes
and secure the best possible terms for your sale.

I would love to discuss a customized strategy for your property. Please feel free to call me at
[Your Phone Number] to schedule a consultation.

Sincerely,
[Your Signature]

[Your Printed Name]



