
[Date] 

[Recipient Name] 

[Recipient Address] 

[City, State, Zip Code] 

Dear [Recipient Name], 

As the real estate market adjusts to the current interest rate environment, many homeowners are 

asking the same question: "Is now still a good time to sell?" 

While higher rates have changed buyer purchasing power, the market remains resilient due to 

low inventory levels. To successfully navigate this shift, we are implementing a specialized 

"Rate-Responsive Strategy" for our sellers which includes: 

• Strategic Pricing: Positioning your home to attract serious buyers immediately to avoid 

stagnation. 

• Incentive Programs: Exploring options like seller-paid rate buy-downs to make your 

home more affordable for buyers. 

• Targeted Marketing: Reaching high-equity buyers and those relocating who are less 

sensitive to monthly rate fluctuations. 

• Timing Optimization: Identifying the specific windows of activity within our local 

market to maximize exposure. 

The goal is no longer just to list your home, but to strategically position it as the best value in a 

more discerning market. Even with changing rates, your home equity remains near historic highs. 

If you are curious about how much equity you have or how we would price your home in today's 

climate, I would be happy to provide a complimentary Market Analysis and a custom strategy for 

your property. 

I look forward to hearing from you. 

Best regards, 

[Your Name] 

[Your Title] 

[Your Company] 

[Your Phone Number] 

[Your Email Address] 


