
Subject: Strategic Update: Our Professional Backup Plan for [Property Address] 

Dear [Client Name], 

As we continue our efforts to sell your home at [Property Address], I want to ensure we are 

prepared for every possible market shift. While our primary goal remains securing a premium 

offer under our current strategy, professional diligence requires having a "Listing Backup Plan." 

This survival guide outlines the proactive steps we will take if we do not reach our target 

milestones within the next [Number] days: 

1. Market Data Re-Evaluation 

We will conduct a fresh analysis of "active," "pending," and "sold" listings in your immediate 

area to ensure our positioning remains competitive against new inventory. 

2. Feedback Audit 

I will perform an aggregate review of all showing feedback to identify recurring themes 

regarding the property's presentation or perceived value. 

3. Enhanced Digital Exposure 

If engagement slows, we will trigger our "Phase 2" marketing plan, which includes [e.g., targeted 

social media ads, virtual twilight photography, or featured portal placement]. 

4. Terms and Incentives Review 

We will discuss whether adjusting non-price variables-such as closing credits or flexible 

possession dates-could attract a wider pool of buyers. 

5. Price Alignment Strategy 

We will determine if a surgical price adjustment is necessary to trigger a new wave of automated 

alerts to buyers currently searching in a lower price bracket. 

My commitment is to keep you ahead of the market, rather than chasing it. I will call you on 

[Day of week] at [Time] to discuss these points in detail and ensure our momentum remains 

strong. 

Best regards, 

[Your Name] 

[Your Company] 

[Your Phone Number] 

[Your Email] 


